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Forward 

Looking 

Statements

This presentation includes forward looking statements. These statements are made under the “safe harbor” provisions of the U.S. Private 

Securities Litigation Reform Act of 1995. These statements may be identified by words such as “feel,” “believes,” expects,” “estimates,” 

“projects,” “intends,” “should,” “is to be,” or the negative of such terms, or other comparable terminology. Forward-looking statements are 

statements that are not historical facts. Such forward-looking statements are not guarantees of future performance and are subject to risks 

and uncertainties, which could cause actual results to differ materially from the forward-looking statements contained herein due to many 

factors, including, but not limited to: our ability to continue as a going concern, which requires us to manage costs, obtain significant 

additional funding to execute our business plan, and our ability to raise such funding on a reasonable timeline and with suitable terms; our 

ability to obtain a strategic partner for the Endurance and to raise sufficient capital, including under the financing arrangements we have 

established, in order to invest in tooling, continue design enhancements of the Endurance to enable scaled production and fund any future 

vehicles we may develop; the cost and other impacts of contingent liabilities and availability of insurance coverage and/or adverse publicity 

with respect to these matters, which may have a material adverse effect, whether or not successful or valid, on our liquidity position, market 

price of our stock, cash projections, business prospects and ability and timeframe to obtain financing; our ability to effectively implement and 

realize the benefits from our recently completed and pending transactions and agreements with Foxconn, including the additional funding 

transactions under the Investment Agreement, dated November 7, 2022, which are subject to closing conditions, our ability to utilize the 

designs, engineering data and other foundational work of Foxconn, its affiliates, and other members of the Mobility-in-Harmony (MIH) 

consortium as well as other parties, and all such parties adhering to timelines to develop, commercialize, industrialize, homologate and 

certify a vehicle in North America, along with variables that are out of the parties’ control, such as technology, innovation, adequate funding, 

supply chain and other economic conditions, competitors, customer demand, regulatory approval and other factors; our ability to execute our 

business plan, expansion plans, strategic alliances and other opportunities, including development and market acceptance of our planned 

products; risks related to our limited operating history, the execution of our business plan and the timing of expected business milestones; 

our ability to successfully address known and unknown performance, quality, supply chain and other launch-related issues, some of which 

are or may be material and have given or could give rise to recalls of our vehicles, and resume commercial production and sales of the 

Endurance on a reasonable timeline and in accordance with our business plan; our ability to establish appropriate supplier relationships to 

support new vehicle programs; our ongoing ability to obtain vehicle components from our supply chain in sufficient quantities and of 

acceptable quality to meet vehicle requirements; the availability and cost of raw materials and components; our ability to successfully identify 

and implement actions that will lower the Endurance bill of materials cost, including identifying a strategic partner to scale the Endurance; our 

ability to obtain binding purchase orders and build customer relationships; our ability to deliver on the expectations of customers with respect 

to the pricing, performance, quality, reliability, safety and efficiency of the Endurance and to provide the levels of after sale service, support 

and warranty coverage that they will require and the impact of performance issues, production pauses and delays and recalls on consumer 

confidence and interest in our vehicles; the risk that our technology, including our hub motors, do not perform as expected; the effects of 

competition on our ability to market and sell vehicles; our ability to attract and retain key personnel and hire additional personnel; the pace 

and depth of electric vehicle adoption generally; our ability to obtain and maintain intellectual property protection and not infringe on the rights 

of others; our ability to obtain required regulatory approvals and changes in laws, regulatory requirements, interpretations of existing law, 

governmental incentives and fuel and energy prices; and the possibility that we may be adversely affected by other economic, geopolitical, 

business and/or competitive factors, including rising interest rates and the direct and indirect effects of the war in Ukraine.

Additional information on potential factors that could affect the financial results of Lordstown Motors Corp. and its forward-looking statements 

is included in its most recent Form 10-K and subsequent filings with the Securities and Exchange Commission. All forward-looking

statements are qualified in their entirety by this cautionary statement. Any forward-looking statements speak only as of the date on which 

they are made, and Lordstown Motors undertakes no obligation to update any forward-looking statement to reflect events or circumstances 

after the date of this presentation.
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Q4 2022 Highlights

• Foxconn Investment of up to $170 million, subject to certain 

conditions; initial $52 million funded

• Progressed pre-development work on the new program in 

collaboration with Foxconn EV Ecosystem

• Start of commercial sales of EnduranceTM vehicles 

• Supplier quality and performance issues limited production 

and sales; temporary production pause and voluntary recalls 

in Q1 2023 to address; corrective actions underway

• Ending cash and short-term investments of $221.7 million, 

significantly in excess of previous outlook 

• Reduced operating loss due to spending discipline



• Transformed the $100 million JV into up to $170 million direct 

investment in Lordstown Motors Common Stock and Preferred 

Stock, subject to certain conditions; initial $52 million funded 

• $100 million of Preferred Stock to support pre-development work 

on new platform and vehicle program

• Additional tranches of Common Stock and Preferred Stock to be 

purchased following satisfaction of closing conditions

• Upon completion of next Common Stock funding, Foxconn will 

have the right to designate two members to be added to LMC’s 

board of directors

Strengthened Partnership: 

Additional Foxconn 

Investment in LMC



• Continue to work collaboratively with Foxconn and the MIH 

Consortium on the pre-development work and vehicle 

development process (VDP) deliverables for our next platform 

and vehicle program

• Next platform and vehicle program are key to Lordstown Motors’ 

long-term business strategy. Becoming a greater portion of our 

Company’s focus 

• New vehicle will likely source key components and subsystems 

from Foxconn and MIH Consortium members and be built in the 

Foxconn EV Ohio assembly plant

• Expect to announce more details on next platform and EV 

program in coming quarters

• Asset-light business model and collaboration with the Foxconn 

EV ecosystem, including MIH, will provide the opportunity for 

Lordstown Motors to create winning EVs that are tailored to the 

needs of customers that use them for various work applications, 

while gaining the cost benefits of scale

Next Platform and EV 

Program: In Collaboration 

with Foxconn and MIH



• Following full homologation and certification, we began commercial sales of 

our Endurance EV pick-up truck in Q4

• After our January production update, we discovered performance and 

quality issues with the vehicles coming off the production line and vehicles 

in process; some of our initial customers experienced these issues

• Decided to temporarily pause production to work with suppliers to root 

cause the issues, conduct additional testing, and to update affected 

vehicles

• Filed paperwork with NHTSA to voluntarily recall the EnduranceTM to 

address supplier quality issues 

• Through February, approximately 40 vehicles have been completed or are 

in process and we have sold a total of six vehicles, of our planned initial 

batch of up to 500 units

• Have line of sight to resolution of the issues that resulted in the production 

pause and voluntary recalls. In the upcoming weeks, expect to announce 

when we will resume production and deliveries

• Our experienced team has collectively been involved in hundreds of new 

vehicle launches around the world

• We will continue to put our customers and values first

Endurance Update: 

Production and 

Deliveries



• Displaying the EnduranceTM at NTEA Work Truck Week 

(March 7-10)

• Will also display an EnduranceTM with commercial fleet-

focused accessories from leading manufacturers and 

suppliers of aftermarket equipment 

• Entered into an agreement with a third-party provider under 

which we will jointly provide service and warranty for the 

EnduranceTM vehicles in key states, where allowed by law

• Shared the story of Lordstown’s future and collaboration 

with Foxconn and MIH at CES in January

• Will discuss LMC’s role in the growing Foxconn EV 

ecosystem later this month at SXSW during the 

transportation and innovation track

Commercial Strategy: 

EnduranceTM and 

Future Vehicle Program
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Q4 2022 Financial Summary

• Cash of $222M at 12/31/22 substantially ahead of 

prior outlook based on disciplined cost management

• Cost of sales of $30M with direct costs of $0.6M for 

three vehicles sold and an NRV charge of $21M

• R&D of $15.6M, down 21% versus Q3, based on lower 

personnel and consulting fees

• SG&A of $22.2M, including charges of $8.8M, down 

63% versus Q3, based on lower legal accruals, 

accelerated stock compensation, and a prepaid royalty 

write-off

• Initial $52.7 million received from Foxconn in Q4

• Up to $117.3 million in additional funding, of which $70 

million may only be used for new vehicle program 

development, subject to conditions and program 

milestones as set forth in the Investment Agreement



Capital Sources - Foxconn and Other

Note: Please refer to recent SEC filings for more details

Foxconn Other

Other Plant Sale Investment Agreement Common Stock

Common 

Stock

2021 Downpayments,

Closing & Final True Up

Common 

Stock
Preferred Stock3 Equity Purchase 

Agreement4 ATM5 Total

2021 $50.0M $100.0M $49.4M $199.4M

2022 $157.0M1 $22.7M $30.0M3 $40.4M $12.4M $262.5M

2023 $47.3M2 $70.0M3 TBD3,5

Total $50.0M $257.0M $70.0M2 $100.0M3 $89.8M TBD5

1) Includes $18.4 million reimbursement of operating expenses recognized as a reduction to R&D expenses

2) Subject to closing conditions, including, without limitation, CFIUS clearance

3) Refer to the Investment Agreement filed on Form 8K on November 7, 2022 for complete details and defined terms.  Use of proceeds from preferred stock purchases is limited to funding mutually agreed upon new vehicle program 

development activities. Upon satisfaction of certain EV Program milestones (including establishing an EV Program budget) and subject to satisfaction of other conditions set forth in the Investment Agreement, Foxconn will purchase in 

two tranches up to 0.7 million additional shares of Preferred Stock at a purchase price of $100 per share. The first tranche will be in an amount up to 0.3 million shares for an aggregate purchase price of $30 million; the second tranche 

will be in an amount up to 0.4 million shares for an aggregate purchase price of $40 million. The parties have agreed to use commercially reasonable efforts to agree upon the EV Program budget and funding milestones no later than 

May 7, 2023.  However, no assurances can be given that each of the conditions to subsequent fundings by Foxconn will be satisfied or as to the timing of any such fundings

4) We entered into an equity purchase agreement (“Equity Purchase Agreement”) with YA II PN, LTD. (“YA”) on July 23, 2021, pursuant to which YA committed to purchase up to $400 million in shares of our Class A common stock, 

subject to certain limitations and conditions set forth in the Equity Purchase Agreement. The actual amount that we were able to raise under this facility was dependent on market conditions as well as limitations in the agreement.  During 

the year ended December 31, 2022, we issued 17.5 million shares to YA and received $40.4 million cash, net of equity issuance costs. During the year ended December 31, 2021, inclusive of the 0.4 million Commitment Shares (as 

defined below), we issued 9.6 million shares to YA and received $49.4 million cash, net of equity issuance costs. The Equity Purchase Agreement was terminated on November 22, 2022

5) On November 7, 2022, the Company entered into an Open Market Sales Agreement (the “Sales Agreement”) with Jefferies LLC, as agent (“Jefferies”), pursuant to which the Company may offer and sell up to approximately 50.2 million 

shares of its Class A common stock from time to time through Jefferies (the “ATM Offering”). During 2022, Jefferies sold approximately 7.8 million shares of Class A common stock which resulted in net proceeds of $12.4 million.  In the 

future, any additional sales will depend on a variety of factors and no assurance can be given that the Company will sell any shares of Class A common stock under the Sales Agreement, or, if it does, as to the price or amount of the 

shares that it sells or the dates when such sales will take place. Even if funds are raised under the ATM Offering, the Company will require additional financing to execute its business plan
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