


This presentation includes forward-looking statements. These statements are made under the "safe harbor" provisions of the U.S. Private Securities Litigation Reform Act of 1995. These 
statements may be identified by words such as "feel," "believes," expects," "estimates," "projects," "intends," "should," "is to be," or the negative of such terms, or other comparable 
terminology. Forward-looking statements are statements that are not historical facts. Such forward-looking statements are not guarantees of future performance and are subject to risks 
and uncertainties, which could cause actual results to differ materially from the forward-looking statements contained herein due to many factors, including, but not limited to: the need 
to raise substantial additional capital to execute our business plan, achieve our production targets for the Endurance, achieve scaled production of the Endurance, develop additional 
vehicles, to continue ongoing operations and remain a going concern, and our ability to raise such funding including under current arrangements on a reasonable timeline and with 
suitable terms; the cost and other impacts of contingent liabilities such as litigation, regulatory proceedings, investigations, stockholder letters and claims and availability of insurance 
coverage and/or adverse publicity with respect to these matters, which may have a material adverse effect, whether or not successful or valid, on our liquidity position, market price of 
our stock, cash projections, business prospects and ability and timeframe to obtain financing; our limited operating history and our ability to execute our business plan, including through 
our expanding relationship with Foxconn; our ability to raise sufficient capital in order to invest in the tooling that we expect will enable us to eventually lower the Endurance bill of 
materials cost, continue design enhancements of the Endurance and fund future vehicles that we may develop; the rollout of our business and the timing of expected business milestones, 
including the ability to ensure the completion of tooling, to establish and maintain appropriate supplier relationships, to successfully complete testing, homologation and certification, and 
to continue ramp up of commercial production (which is currently expected to be slow) and  start delivery of the Endurance in accordance with our projected timeline; our ability to 
successfully identify and implement actions that will lower the Endurance bill of materials cost; supply chain disruptions, inflation and the potential inability to source essential 
components and raw materials, including on a timely basis or at acceptable cost, and their consequences on testing, production, sales and other activities; our ability to obtain binding 
purchase orders and build customer relationships; the risk that our technology, including our hub motors, does not perform as expected and our overall ability to deliver on the 
expectations of customers with respect to the pricing, performance, quality, reliability, safety and efficiency of the Endurance and to provide the levels of warranty coverage, service and 
support that they will require; our ability to conduct business using a direct sales model, rather than through a dealer network used by most other OEMs; the effects of competition on our 
ability to market and sell vehicles; our inability to retain key personnel and to hire additional personnel; the ability to protect our intellectual property rights; the failure to obtain required 
regulatory approvals; changes in laws or regulatory requirements or new or different interpretations of existing law; changes in governmental incentives and fuel and energy prices; the 
impact of health epidemics, including the COVID-19 pandemic, on our business; cybersecurity breaches and threats and compliance with privacy and data protection laws; failure to timely 
implement and maintain adequate financial, information technology and management processes and controls and procedures; our ability to remain in compliance with our existing 
financial obligations; and the possibility that we may be adversely affected by other economic, geopolitical, business and/or competitive factors, including rising interest rates and the 
direct and indirect effects of the war in Ukraine. 

In addition, the Investment Transactions and other relationships entered into with Foxconn are subject to risks and uncertainties. No assurances can be given that we will successfully 
implement or that we will realize the anticipated benefits from the Investment Transactions or other recently completed transactions with Foxconn, including the contract manufacturing 
agreement. The funding transactions under the Investment Agreement are subject to closing conditions including regulatory approvals and further negotiation of development milestones. 
The EV Program will require additional funding and the establishment and implementation of the program requirements, among other matters, and may not be consummated, sufficiently 
implemented or provide the benefits we expect, which could have a material adverse effect on our business, operating results, financial condition and prospects. The success of the EV 
Program depends on many variables, which could include our ability to utilize the designs, engineering data and other foundational work of Foxconn, its affiliates, and other members of 
the MIH consortium as well as other parties to commercialize, industrialize, homologate and certify a vehicle in North America, along with variables that are out of the parties' control, 
such as technology, innovation, adequate funding, supply chain and other economic conditions, competitors, customer demand and other factors that impact new vehicle development. If 
we are unable to develop new vehicles for ourselves and potentially other customers, our business prospects, results of operations and financial condition may be adversely affected. If 
the Investment Transactions are consummated, Foxconn will own a significant percentage of our equity securities and have rights that enable it to influence our actions, operation of the 
Board and actions requiring stockholder approval. If we are unable to maintain our relationship with Foxconn or effectively manage outsourcing the production of the Endurance to 
Foxconn, we may be unable to ensure continuity, quality, and compliance with our design specifications or applicable laws and regulations, which may ultimately disrupt and have a 
negative effect on our production and operations. 

We will need additional funding and will seek strategic partnerships to execute our business plan and to achieve scaled production of the Endurance and development of other vehicles.  
There can be no assurance that such financing or partnerships would be available to us on favorable terms or at all, due to several factors, including market and economic conditions, the 
significant amount of capital required, the fact that our bill of materials cost is currently, and expected to continue to be, substantially higher than our anticipated selling price, uncertainty 
surrounding regulatory approval and the performance of the vehicle, meaningful exposure to material losses related to ongoing litigation and the SEC investigation, our performance and 
investor sentiment with respect to us and our business and industry. Additional information on potential factors that could affect the financial results of the Company and its forward-
looking statements is included in its most recent Form 10-K and subsequent filings with the Securities and Exchange Commission. All forward-looking statements are qualified in their 
entirety by this cautionary statement. Any forward-looking statements speak only as of the date on which they are made, and Lordstown Motors undertakes no obligation to update any 
forward-looking statement to reflect events or circumstances after the date of this presentation.



In addition to the results provided in accordance with accounting principles generally 
accepted in the U.S. (“GAAP”), this presentation includes non-GAAP measures, including 
Adjusted Operating loss (income), Adjusted R&D and Adjusted SG&A, to present operating 
results on an adjusted basis to eliminate the impact of the closing of the Foxconn APA, net 
realizable value (NRV) adjustments, PP&E impairment and litigation accrual, as 
management believes these affect the comparability or underlying business trends 
between quarters. The table below provides a reconciliation of Operating loss (income), 
R&D and SG&A, the most directly comparable financial measures calculated and presented 
in accordance with GAAP, to Adjusted Operating loss, Aadjusted R&D and Adjusted SG&A, 
respectively. The Company believes that these non-GAAP measures, when reviewed in 
conjunction with GAAP financial measures, can provide more information to assist 
investors in evaluating historical trends and the current period performance. Items may be 
excluded from GAAP financial measures when the Company believes this provides useful 
supplementary information to management and investors in assessing the operating 
performance of our business. However, the Company’s inclusion of these adjusted 
measures should not be construed as an indication that its future results will be unaffected 
by unusual or infrequent items or that the items for which it has made adjustments are 
unusual or infrequent or will not recur. A non-GAAP financial measure should be 
considered in addition to, and not as superior to or as a substitute for the GAAP financial 
measures presented in this earnings release and the Company’s condensed consolidated 
financial statements and other publicly filed reports. In addition, any non-GAAP financial 
measure the Company provides may not be the same as or comparable to similar non-
GAAP measures presented by other companies.
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• Slow initial pace  with ramp up determined by engineering 

readiness, quality, and part availability

• Rate of production expected to increase by the end of 

November

• Approximately 30 units built by end of 2022 – remainder 

of initial batch to be built in first half of 2023, subject to 

securing partnerships and additional financing



• Awaiting receipt of EPA and CARB certification

• All FMVSS crash testing has been successfully completed with 

remaining FMVSS non-crash testing ongoing

• Test vehicle drives will continue

• Over the air updates allow us to complete software 

enhancements and improvements after customer delivery







Common Stock
Convert. Preferred Stock

$22,734,402
$30,000,000

12,917,274
300,000

$1.76
$100

Closing – on or about 11/22/2022, subject to customary closing conditions
Closing – on or about 11/22/2022, subject to customary closing conditions

$47,265,597 26,855,453 $1.76
Second closing – subject to CFIUS review, ownership capped at 19.9% on an 
as adjusted basis

$30,000,000 300,000 $100
Satisfaction of an initial set of certain initial, mutually-agreed upon EV 
Program milestones, including a budget

$40,000,000 400,000 $100
Satisfaction of another set of certain, mutually-agreed upon EV Program 
milestones

2 designees following tranche #2

Minimum of 2 years

Foxconn can vote its common and preferred shares, on an as-converted basis, up to 19.9% of all of LMC’s voting shares

Foxconn will vote with the recommendation of the Board of Directors (other than change of control-type transactions)

Following 6 months and CFIUS review, Foxconn will have preemptive rights on certain equity issuances

Existing JV will be terminated; Foxconn will reimburse Lordstown for certain expenses already incurred and Lordstown indebtedness is satisfied in 
full

Note: Please refer to recent SEC filings for more details
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1)  Please see “Non-GAAP Tables” in the proceeding slides















Q3 2022 EARNINGS REPORT

ir@lordstownmotors.com

crobar@robarpr.com 313.207.5960


	Default Section
	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9
	Slide 10
	Slide 11
	Slide 12
	Slide 13
	Slide 14
	Slide 15
	Slide 16
	Slide 17
	Slide 18
	Slide 19


